
Foreclosure Process in South Carolina

Borrower 
Trys to Sell House as

a Short Sale

Borrower 
Secures

Mortgage

Borrower 
Falls Behind in

Mortgage Payments

Borrower 
is Served Foreclosure
Papers from Lender

(has 30 days to respond)

Borrower 
Negotiates a 

“Deed -In-Lieu”

Lender 
Offers an 
In-House 
Program

Borrower
Applies for 

HAMP

Lender Agrees to 
Modify Loan

Borrower 
Contacts Lawyer 

for Advice
(if desired)

Borrower Answers 
and Makes a 
Counterclaim
(if applicable)

Hearing is Held 
to Determine if 

Property Must be 
Sold

Borrower
Keeps

Property

Property
Must Be 

Sold

Property
is Sold on 

Courthouse 
Steps

Lender Must Advertise 
for Three Weeks in 
Local Newspaper

Borrower 
Does Not
Respond


